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ESTANDARD FEATURES:
EﬂEnvironmentally Friendly 410A Refrigerant

 Mirect Drive Plenum Fan

 Direct Expansion Evaporative Coil
Alat Filter Tracks

 KElectric heating Coil

Mirect Electrical Controls

 Drive Condenser Fans

éﬂCondensing Coil

. Compressors

 Jskid & Cage

Aunit Cabinet

éADDlTlONAL OPTIONS:
A2Art LyR /toAySi [PGRy3aa d
 Aubular Skid with Fork Lift Access

A/FD on Evaporator Fan with leaving Air Temp Con:trol

Just In Time
For 2011

Aeaving Air and Return Air Temperature Control

,li:Low)Amblent Control Package (VFD on Condenser
ans :

,ZSkld & Cage Coatings (Galvanized or Coated)

...... wn e | TWWEOW | e T M\II’ Flow Conflguratlon (HOTIZOHtal and or Vertlcal)
"Our company has been successful because we acknowledge-hat

}each of our clients has specialized needs," said Taylor Norris,: GE(ﬁd ne {dzLiLx & Iy R wSi dzNJy/ t: 2 NI |
rof CAPS. "This portable unit can be customized for large or sSma Ition
‘companies. This is an energy and cost efficient 30 Ton CA'P: :
“Package /Rental Unit; we are very excited to debut its many ceﬁaa(ADDITIONAL OPTIONS CONTINUE ON PAGE 2)
‘bllltIeS.O ai




nstal |l

Desi gn, Bui

n We

Page 2

30 TON CAPS PACKAGE/
Rental Unit Overview

Custom Air Products and Services, Inc. (CAPS), continues t
sign and manufactureooling andheating equipmentwith above
average efficiencies in environmental health, comfort and
CAPS has many years of experience serving clients in oil an
industrial, commercial, medical and construction industries.

CAPS newly released and ready for its 2011 debut and gene
a tremendous amount of interest, is the 30 Ton CAPS Pac
Rental Unit. Thisenvironmentally friendly unit has an unpre
dented selection of additionaptions including the capability

run supply and return air d§ al
or increase air flow depending on the load demand, electronic
perature controls, stainless, galvanized or paint coated skid &
options, dehumidification control package and high heat optio { :
—
A Successful Vendor Partnership pertise has allowed CAPS to make some of the most efficient, rugged,
and economical HVAC units for the rental industry as well as their
Custom Air Products & Services (CAPS) and Rexel Elec- industrial clients. By using Rexel, a global distributor, and their net-
trical & Datacom Supplies work of suppliers CAPS design solutions are used throughout the world
by many client types.
Since 2002 CAPS has partnered with Rexel Electrical
& Datacom Supplies for the supply of electrical components that Rexel makes deliveries to CAPS manufacturing facilities
are used in CAPS equipment. Rexel is the largest electrical twice each day to ensure the material is where it needs to be exactly
distributor in the world with 2,300 locations around theglobe =~ when it needs to be there. CAPS Pl so
in more than 34 countries. ThénveamosatyoORéxelores advststednCAaPpand
engineering and design departments in deploying the latest equipment is met timely. The kitting services from Rexel leads to a
electrical controls technology in their OEM equipment. more efficient manner of production thus ensuring that schedules are
met without delays. These value added services have been instrumental
Both companies have grown together as CAPS has in the success of many very large projects such as the heater units that

expanded their capacity and overall product offering and Rexel  CAPS made for the Olympics and the high volume manufacturing of
grew their suite of products and services specific to the HVAC entertainment units.
market. Rexel has also partnered with CAPS in selling their

units when opportunities arise. This collaborative relationship In closing, this unique relationship has allowed both compa-
has helped both companies succeed as each company under- nies to thrive and grow together. The special bond between the compa-
stands the others goals, objectives and strengths. nies and their employees run very deep. It is with this type of relation-
ship that sustains the demands of an ever changing environment.
Rexel 6s worl dwide relationship with industry | eaders
like Square D-Schneider Electric, Appleton/Curlee, and R. Tony Zubizarreta

Industrial Sales
Stahl, ensures the products used are cutting edge as well as very Rgeyel Electrical & Datacom Supplies

economical. Thus the value proposition between CAPS and their
clients are based on equipment that is both best of breed and
competitively priced. The combination of each companybs ex-

it was a Great Christmas Party. | enjoyed“mm
drawings. What a good time we had. | can see why CAPS is successful. A GREAT staff and BIG [\‘[’w
TI ME CLASS Organizationodo said Doug Col eman

Steve Bell, Dayton ISD; Doug Coleman, Dayton 1SD;
Pl Taylor Norris, CAPS; Michael Deatherage, CAPS
Al
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http://www.customairproducts.com/mod.html

CAPS i s COMMI TTED to | T|O a
Strong 401K Plan

CAPS is committed to a

strong 401K plan C

The companyds cuf Oe

a company match up to 4%, if the

employee contributes at least 5%. . M

AVery few companijjes

such an attractive match and main- M

tained it during olu

recent recession. CAPS commit-

ment has not wavered and the T !

company remains committed to

8 providing a strong plan in the fu- M
tureo states Bop L
' E

As part of its commitment to maintaining a sound 401K plan, CAPS is an active member of N
Profit Sharing/401K Council of America (PSCA), which is a non profit association of 1200
companies and their 6 million plan participants, assisting in education, investment, plan T
design, administration and compliance. In addition to CAPS membership, Bob Love is a
current member of the associationés goverpnin ser vi
I'n the picture above, Bob was asked to pafr|ti r ot
at the general session during PSCAO6s annugl ti on
in Jacksonville, Florida.

CAPS CHRISTMAS PARTY HIGHLIGHTS 2010
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e et & Energy Guard USA -0 Pr ovi di ng Corrosi
35 Southbelt Industrial Drive
Houston Texas 77047 Anti - Corrosive Efficiency Coatings

Phone: 713-460-9009 . - . i
Bes. don ao7a V Sustainability in Cooling

Fax: 713-715-1010

E-mail. V Energy Guard protects HVAC & R equipm "

susan.archer@customairproducts.com

\/B%rpafrtdSOIutlon -DCC Technology

V Energy Guard -products are guarg

b :
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BEFORE

BEFORE

ENERGY SAVINGS = MONEY SAVINGS
v Unprotected systems will result in a limited lifetime and decrease perform-
ances.

v EnergyGuard Corrosion Protection Systems  protect your investment from
day ONE.

v Alternative Solution -We offer a budget alternative to a costly replace-
ment.
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